
Much has happened since
the second Community
Emergency Response Team
class graduated in October.

The city of Clayton Citizen
Core Council has been organ-

ized, area coordinators and an
administrative coordinator have
been selected, the Clayton
CERT Web site and hotline
have been established, and train-
ing dates for 2008 have been set.

In 2007, 65 individuals com-
pleted CERT training in sessions
in May and October. Three train-
ing classes have been scheduled
for 2008, with the first six-week
session beginning April 14 in
Endeavor Hall. Applications may
be obtained by calling Lynn
Christ at the Clayton Police
Department, 673-7350, or by
calling the hotline.

The city has been divided
into three areas. Area coordina-
tors are Lief Johannson for

Area 1; Jim Webb for Area 2;
and Rita Freeman for Area 3.
These three key individuals are
finalizing the Area
Coordinator’s Guide, which will
provide guidelines for CERT
teams. Area coordinators are
selecting rallying points and will
be holding area team meetings
within the next several months.
A drill for current CERT mem-
bers may be held in April.

Administrative Coordinator
Joan Manning will be responsi-
ble for monitoring the CERT
hotline, as well as scheduling
classes and other activities.

Janet Johnson and Harun
Simbirdi maintain the Web site.
It includes information about

Clayton CERT, a map showing
the three city areas, minutes of
monthly meetings and other
important information. The site
also includes an earthquake pre-
paredness quiz in the Other
Links section.

Call the CERT hotline at
(925) 673-7355 or go to
www.claytoncert.com for more
information.

nearby communities have skate
parks, but they are some distance
away and difficult to reach those
without cars or drivers’ licenses.

4. A community swim-
ming pool has come up as a
recreation facility need in con-
junction with the Diablo View
Middle School. It would supple-
ment both the middle school
and the YMCA.

I am sure there are other
facilities residents desire. We all
have wants and needs both on a

personal and community level. I
would classify recreation facili-
ties as wants rather than needs,
but the issue should be
addressed. The question is how
to start the process.

The last mayor wrote a col-
umn on a farmer’s market to try
to assess the volume of interest.
As part of that article he asked
for input through e-mails. I am
going to do the same thing to
determine the community’s
interest and desire for various

recreation facilities. I am asking
each of you who have an inter-
est in seeing additional recre-
ation facilities in Clayton to
express to me what facility you
think should be the city’s focus
in the coming year.

To participate in the process,
e-mail me at claytonmayor-
2008@comcast.net. I would like
to know what you would like to
see as the next recreation facili-
ty and what you want to do to
help. Thanks!
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Nothing says
high-end like
natural stone

For countertops, bar and
vanity tops, bath and

shower enclosures 
and fireplaces

333355--99880011
33779955  PPaacchheeccoo  BBllvvdd..

MMaarrttiinneezz

www.straightlineimports.com

Full service remodeling 
Specializing in kitchen & baths

WWee  aarree  TTHHEE  aarreeaa  eexxppeerrttss  iinn
tthhee  ffaabbrriiccaattiioonn  aanndd  iinnssttaallllaattiioonn

ooff  nnaattuurraall  ssttoonnee
Owned and operated by Clayton 

residents, RRiicckk  FFooxx  aanndd  SStteevvee  NNeeaall

Li
c.

 #
78

93
25

It’s a new year. 
Thinking about changing
the look of your home?

Local references available.

Book now through 
March 31 & receive

1155%%  ooffff on any FULL
interior or exterior job.

Cell
260-6065

Bryan 
Schaefer
Clayton resident 
since 2000

Schaefer’s
P A I N T I N G

Licensed  Bonded  Insured  � bpaintingdog@att.net

Lic. #708321

SSttaarrtt  tthhee  
NNeeww  YYeeaarr  rriigghhtt

BBrriinngg  iinn  tthhiiss  aadd  aanndd  rreecceeiivvee  

$$1155  ooffff  aannyy  mmaassssaaggee  oorr  ffaacciiaall..  
Expires 2/11/08. Not valid with other offers. Call for appointment.

((992255))  667733--00668866
www.mind-and-body-connections.com

Why Wait? Start the New Year off Looking Great!

Few buyers in this country
pay all cash for a home. Most
buyers make a cash down pay-
ment and finance the balance of
the purchase price with one or
more mortgages. In today’s low
interest rate environment, con-
ventional lenders provide most
of this financing. But, that has-
n’t always been the case.

During the early 1980s,
when interest rates shot up to as
high as 18 percent, most buyers
couldn’t qualify for mortgages.
In order to complete home
sales, buyers and sellers had to
get creative. A seller who owned
his home free and clear of any
loan could offer to carry a mort-
gage for the buyer.

In this scenario, the seller
became the bank. The seller did-
n’t receive all his equity as cash
at the time of sale. Instead, he
carried a loan that was secured
by a known property, and he
collected a monthly income
until the loan was paid off.
There were also tax advantages
for some sellers who carried
financing, which made the
arrangement beneficial to both
parties.

At that time, creative financ-
ing might not have been the pre-
ferred way to finance a home
sale. But, in many cases, it was
the only way to close a sale.

Creative financing, a term
used to describe any financing
arrangement that deviates from
conventional financing, has a
place in today’s market, even
though interest rates on conven-
tional mortgages are incredibly
low.

Homeowners who are trad-
ing from one home to another
should consider creative financ-
ing options if they intend to buy
a new home before selling their

current home. A seller who
doesn’t need all of his equity in
cash at the time of sale might be
willing to carry financing for a
buyer who needs an interim
loan in order to buy before sell-
ing his current home.

For example, let’s say you’re
trying to buy a $700,000 home.
You have enough in savings for
a 15 percent down payment, or
$105,000. Your objective is to
have a mortgage amount equal
to 75 percent of the purchase
price, or $525,000. So, you’re
$70,000 short.

Suppose the seller owns his
home free and clear of any
mortgages. He’s trading down
to a smaller home that will cost
him $500,000. He doesn’t have
any immediate need for the
other $200,000. The seller could
carry a $105,000 loan for you or
even a larger loan if you want to
conserve cash for emergencies.

The seller’s loan would be
secured against the property
that you’re buying and he’s sell-
ing, as a second mortgage. It
would be secured behind the
new first mortgage you obtain
from a conventional lender.

The terms of the loan-loan
amount, interest rate, due date
and payment schedule are nego-
tiable between the buyer and
seller. A due on sale clause is
usually included in such a loan.
This clause states that the loan is
to be paid off when the buyer’s
home sells.

In some cases, the seller may
want the loan he’s carrying for
you to be recorded against both
the property you’re buying and
the one you’re selling. This guar-
antees that the seller is repaid
when your old home sells.

To ease the financial burden
of owning two homes, ask the
seller to defer monthly pay-
ments during the term of the
loan. In this case, you would pay
the deferred payments in a lump
sum when you repay the loan in
full. Deferred payments will also
make it easier for you to qualify
for the new first mortgage on
the home you’re buying.

Lynne French is the broker/owner of
Windermere Lynne French & Associates
and a Clayton resident. For any real
estate needs or questions, contact her at
672-8787, Lynne@LynneFrench.com or
stop in at 6200 Center St. in Clayton.

LYNNE FRENCH

REAL ESTATE

Get creative to get the home you want

672-3500

5438 Ygnacio Valley Road, Suite 40, Concord 

HOURS : Tues. - Thurs. 11 to 7 
Friday 11 to 6, Saturday 11 to 4

Thur. - Sat.Jan. 17 - 19

You don’t want to miss this one!

*

*Some new spring styles excluded.

Mayor, from page A1

Recycle this paper

CERT divides city into three areas

Herb Yonge is a volunteer with
the Clayton Police Department.

HERB YONGE

SAFETY ZONE


